
Loreta Sandven
Technical Sales Manager

Profile
Technical Sales Manager with 5 years of experience in driving 
revenue growth, cultivating strong client relationships, and managing 
high-performing sales teams. Proficient in developing strategic plans, 
identifying new market opportunities, and providing exceptional 
customer service. Demonstrated ability to effectively communicate 
complex technical concepts and tailor solutions to meet diverse client 
needs. Adept at leveraging industry expertise and strong negotiation skills 
to consistently exceed sales targets and contribute to overall business 
success.

Employment History
Technical Sales Manager at Montana Instruments Corporation, MT
Feb 2023 - Present

• Led the sales team in achieving a 35% increase in annual revenue 
within two years, resulting in $5 million additional sales for Montana 
Instruments Corporation.

• Successfully acquired 10 new high-value clients within the first year, 
contributing to a 20% growth in the company's client base and 
generating over $2 million in new business.

• Developed and implemented a comprehensive technical training 
program for the sales team, leading to a 15% improvement in sales 
productivity and a 25% reduction in client support issues.

• Spearheaded the adoption of a new CRM system, streamlining the 
sales process and reducing lead response time by 40%, ultimately 
increasing customer satisfaction and driving a 10% growth in repeat 
business.

 
Associate Technical Sales Manager at Blackmore Sensors and 
Analytics, MT
Sep 2018 - Dec 2022

• Successfully exceeded sales targets by 25% in 2020, generating over 
$1.5 million in revenue for Blackmore Sensors and Analytics, MT by 
strategically identifying and targeting high-potential clients in the 
automotive and aerospace industries.

• Developed and implemented a comprehensive training program for 
the technical sales team, resulting in a 30% increase in lead conversion 
rates and a 20% improvement in overall customer satisfaction scores 
within six months.

• Spearheaded the adoption of a new CRM system, leading to a 15% 
reduction in administrative workload for the sales team and enabling 
them to focus more on client engagement and relationship building.

 

Education
Bachelor of Science in Engineering and Sales Management at 
Montana State University, Bozeman, MT
Aug 2014 - May 2018

Details

loreta.sandven@gmail.com

(815) 074-0607

123 Maple St, Missoula, MT 59802

Links

linkedin.com/in/loretasandven

Skills

CRM proficiency

SaaS expertise

Cloud computing

IoT knowledge

Cybersecurity awareness

Big Data understanding

AI/ML familiarity

Languages

English

Italian

Hobbies

Building and programming robots

Attending technology conferences 
and workshops

Experimenting with home 
automation systems
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