
Elta Frushon
Technical Sales

elta.frushon@gmail.com
(925) 829-7696
123 Aloha Street, Honolulu, HI 96815

EDUCATION

Bachelor of Science in Engineering 
and Technical Sales at University of 
Hawaii at Manoa, Honolulu, HI
Aug 2018 - May 2022

Relevant Coursework: Engineering 
Fundamentals, Technical Sales and 
Marketing, Product Development, 
Project Management, Manufacturing 
Processes, Quality Control and 
Assurance, Materials Science, 
Electronics and Circuits, Mechanics 
and Thermodynamics, and Business 
Analytics.

LINKS

linkedin.com/in/eltafrushon

SKILLS

CRM proficiency

SaaS knowledge

Cloud computing

IoT understanding

Cybersecurity expertise

Big Data analytics

AI integration

LANGUAGES

English

German

HOBBIES

PROFILE

Results-driven Technical Sales professional with 1 year of experience 
in building and maintaining client relationships, identifying new 
business opportunities, and providing exceptional technical support. 
Adept at delivering effective product demonstrations and presentations, 
collaborating with cross-functional teams, and driving sales growth. Strong 
communication and problem-solving skills with a proven ability to meet and 
exceed sales targets.

EMPLOYMENT HISTORY

Technical Sales Manager at Oceanit Laboratories, HI
Mar 2023 - Present

• Successfully increased annual sales revenue by 25% in 2018, resulting 
in an additional $1.5 million for Oceanit Laboratories, by identifying 
and targeting new markets and clients in the aerospace and defense 
industries.

• Implemented a comprehensive training program for the technical 
sales team, which led to a 35% increase in productivity and improved 
customer satisfaction ratings by 15% within one year.

• Developed and maintained key strategic partnerships with industry 
leaders, resulting in a 50% increase in referral business and 
contributing to a 20% overall growth in company revenue during my 
tenure as Technical Sales Manager.

 

Technical Sales Representative at HTS Information Systems, HI
Aug 2022 - Feb 2023

• Successfully exceeded annual sales targets by 35%, generating over 
$1.2 million in revenue for HTS Information Systems in 2020.

• Implemented a new lead generation strategy that increased the 
number of qualified leads by 25%, resulting in a 15% increase in 
closed deals within the first six months.

• Developed and maintained relationships with key clients, leading to 
a 50% increase in repeat business and contributing to a 20% overall 
growth in company revenue.

 

CERTIFICATES

Technical Sales Certified Professional (TSCP)
Jan 2022

 

AWS Certified Solutions Architect – Associate
May 2020

 

MEMBERSHIPS

1. Association for Technical Sales Professionals (ATSP)
 

2. National Association of Sales Professionals (NASP)
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